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Rolling 12 months
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1Q - 2009 Full year ï2008  

MNOK

REVENUE      110,2
Å50,5% growth from Q1 2008

EBITDA 8,9 
Å119,8% from Q1 2008

MNOK

REVENUE        401,6

EBITDA 22,6 

Highlights ïQ1 2009 

ÅLicensing and Consulting deliver strong growth

ÅRecurring revenue

ÅFocus on mainstream software

ÅCustomer base

ÅStrong customer positions

ÅSenior consultants 

ÅAdded value to critical

business processes

Licensing Consulting



The strategy has given growth in revenue and 

profit.  Customer base, competency and history 

within both licensing and consulting, give a 

strong platform for continuous growth and profit. 

Inmeta is financially well prepared and 

positioned for macro changes. Inmeta expects 

profit growth in 2009 compared to 2008. 

Outlook



Inmetaôsposition in an uncertain world

ÅFinancial

ÅStrong growth ïrevenue and profit

ÅCash position

ÅEquity ratio

ÅCash flow 0,5 MNOK

ÅSatisfactory state of the companyôs balance sheet

ÅDebt funding can be considered to finance suitable acquisitions

ÅUndrawn overdraft (credit facility) available at a level of MNOK 30. 

+ 50,6% and + 1167%

39,2 MNOK

0,59



1st quarter 2009

Business areas
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LICENSING CONSULTING

ÅLARGE ACCOUNT RESELLER

ÅHIGHLY SKILLED AND EXPERIENCED TEAMS

ÅMICROSOFT, ADOBE, CITRIX,VMWARE,SYMANTEC, 
ORACLE FOCUS

ÅVALUE ADDED THROUGH STRONG  SOFTWARE 
ASSET MANAGEMENT

PROCESS, KNOWLEDGE & SYSTEM

ÅALL COMMERCIAL SOFTWARE

ÅHIGHLY EXPERIENCED CONSULTANTS
SECURITY
INFRASTRUCTURE
VIRTUALIZATION
THIN CLIENT  SOLUTIONS
DEVELOPMENT

ÅMICROSOFT, CITRIX & VMWARE FOCUS
ÅMICROSOFT GOLD CERTIFIED PARTNER
ÅCITRIX GOLD CERTIFIED PARTNER 

ÅADVISORY
ÅPROJECT MANAGEMENT
ÅSYSTEM DEVELOPMENT
ÅSYSTEM IMPLEMENTATION
ÅAPPLICATION MANAGEMENT

ÅMICROSOFT & JAVA FOCUS



Inmeta Licensing

ÅQ1: Licensing revenue MNOK 81,8 (63,8)         growth 28,2% - all organic

ÅRecurring revenue increases. 3-5 years agreements.

ÅStrong market position

ÅIncreased market share

ÅIncreased already large customer base 

ÅMore sales to existing customers

ÅFocus on Software Asset Management increases

ÅFocus om mainstream software

ÅImproved sales culture


